
Kevin Brink, Senior Vice President, was NAI Welsh’s top producer in 2006

and was awarded “Broker of the Year”. He and his teams are known for

their diligence, persistence and dedication to each and everyone of their

listings. His teams, which are assembled according to the needs and

specifics of each assignment, consist of Senior Members of the NAI

Welsh organization. 

Kevin’s experience in commercial real estate spans 19 years, focusing

solely on investment sales since 1995.  In recent years Kevin was 

personally responsible for closing office, industrial and retail transactions

of over 7 million square feet with a market value over $450 million.

As a leader in the industry, Kevin excels at sales, acquisition, manage-

ment, and leasing of income-producing property for various institutions,

public funds and private capital.  This unique and diverse background

gives him the expertise needed to facilitate all phases of real estate 

dispositions. Kevin’s strengths are creating thorough marketing 

campaigns, controlling every phase of the disposition process and maxi-

mizing his client’s goals and objectives.

There is no secret to the success...it is truly just “old fashioned hard

work...by senior people.”

Kevin Brink
Senior Vice President, NAI Welsh

Education and Training

• Bachelor of Arts,

Marketing, Mankato State

University

Professional Memberships

• Minnesota Commercial

Association of Realtors

(MNCAR)

• National Association of

Industrial and Office

Properties (NAIOP)

Representative Client List

• American Realty Advisors

• AMB Realty Advisors

• Archon Group

• Best Buy Corp.

• First Industrial Realty Trust

• Northwestern Mutual Life

• Prudential

• SSR Realty Advisors

• Urdang & Associates
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952.897.7784 direct | kbrink@welshco.com


