
Michael Brehm provides exceptional sales and leasing services to own-

ers and tenants in the Twin Cities office market with special emphasis on

the Downtown and West Suburban Minneapolis markets.  

Michael applies his industry experience, sound market research and tech-

nological expertise to quickly and efficiently identify and target a likely

prospect for any property.  He proactively maintains a comprehensive

database of office tenants, and actively canvasses the market for oppor-

tunities for his clients.  In depth market knowledge and an innovative,

strategic approach to problem solving help Michael to achieve the desired

results for any type of engagement.

A hardworking, enthusiastic, team player, Michael values long term rela-

tionships verses transactions, he builds those relationships with his

clients by delivering clear communication and exceptional service

throughout the transaction process and both promises and delivers

results that exceed his clients’ expectations.

A graduate of the Burns School of Real Estate and Construction

Management at the University of Denver, Michael got his start in the real

estate industry working as a construction laborer and contractor with

Western Steel Erection.  

Michael Brehm
Leasing & Sales Associate

Education and Training

• Bachelor’s Degree, Real

Estate Finance, University

of Denver

• Real Estate License, State

of Minnesota

Professional Memberships

• Minnesota Commercial

Association of Realtors

(MNCAR)

• National Association of

Industrial and Office

Properties (NAIOP)

• Minneapolis Club

Entrepreneurs Group

• Winston Churchill Society

• Developing Lenders

Committee

• Emerging Brokers

Committee
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952.837.3077 direct | mbrehm@welshco.com


